
Pattern I: 

Sales experience: Experience in either wholesale or retail sales. 

Knowledge of principles and methods for showing, promoting and selling 

products or services. This includes marketing strategy and tactics, product 

demonstration, sales techniques, and sales control systems, including 

inventory control. Speaking with clients and selling products. Explaining the 

products, pricing, and advantages. Using or repairing the product. 

Knowledge of route sales and the ability to be responsible for a sales 

territory. Ability to collect and reconcile money.   


